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REPORTS AROUND THE traps in the security category tie in with 
what we’ve been hearing from most players in the construction 
industry, with an abundance of new homes creating plenty of 
demand for new security options. 

Security stalwart Murray Baber has been busy adding new 
accounts to his relatively new business Baber Lock & Key and is 
enjoying the growth and customer enquiries that new products 
like his Evva Airkey system has created as well as 
a wide range of new digital locks now available 
through the Carbine brand (see page 40).

Over at Allegion, Angus Welton has seen 
excellent growth coming out of Christchurch 
and Auckland (though he also admits that 
other areas have been considerably fl at) with 
a good mix of residential and commercial and 
explains enthusiastically that “it doesn’t look 
like slowing down anytime soon.” 

SAFETY IN NUMBERS
Angus Welton has seen a large portion of Allegion’s residential 
business in the last year coming from group home builders. 
Seeing as New Zealand’s group home builders have a major 
infl uence on the look and style of New Zealand homes I asked if 
their preference was for keyless or keyed?

“Th e group builders are generally favouring standard 
products, and tried and trusted security solutions and entry to 
mid-level products are still really strong with them. But we are 
certainly seeing a big trend toward digital locks on residential 
entrance doors. For instance Golden Homes and Universal 
Homes use a digital front entry lock as standard now,” he says.

Welton points out that group home builders like these are 
cottoning on to the benefi ts of keyless, not just for the new 
home owner, but also for their people on the ground during the 
construction process.

“One of the reasons these companies have taken up digital 
front entry is that it takes away the need for construction keys. 
Construction keys have always been a big part of how group 
home builders work but sometimes they will lose track of who 
has a key or there will be a rogue key out there that isn’t quite 
working correctly. 

“So digital locks take away that need as construction 

workers can have a four-digit code and, when it’s time for the 
homeowner to move in, they simply delete that pin and they can 
enter their own pin. So it takes away the hassle of construction 
keys as well as giving a good looking and secure lock on the door 
for the new home.”

Plenty of new builds has meant plenty of 
good business for the security category 
but if you don’t keep up with the play 
you might get left behind. Jess Brunette 
reports. 

Safe – inside and out
CE Lawford has new products from UK security solutions provider 

Squire. The Combi 2 unique recodable locking bolt is a user 

friendly security option with a die-cast black fi nish for vehicles, 

doors, storage areas, sheds and gates with 10,000 code options, high 

pick resistance and is lockable in open and closed position for extra 

security.

The Squire Keybolt weatherproof lock has a 4-lever lock 

mechanism and steel lock body and bolt encased in a weatherproof 

cover and is perfect for sheds, gates, cupboards, storage areas, 

cabinets, lockers, small vans, internal and external doors. This smart, 

simple unit is supplied with security screws and a counter top 

display is available.

For heavy duty applications the CP60 recodable combination 
range includes CP60/2.5 extra-long shackle high security padlocks, 

combining a modern design with very tough construction. 

Features a hardened steel 10mm diameter shackle, a 60mm wide 

die-cast alloy lock body with dual compound cover for high 

corrosion resistance and excellent weather protection and 5 

easy to use spaced wheels. Its unique recodable double locking 

mechanism offers 100,000 combinations and has a push button 

spring opening mechanism for ease of use. CP60 is available in 

open shackle, closed shackle and extra-

long shackle variants and is suitable for 

outdoor use.

All Squire products come with a 

10-year guarantee

www.celawford.co.nz

“Group builders are generally favouring standard 
products, and tried and trusted security solutions and 
entry to mid-level products are still really strong with 
them. But we are certainly seeing a big trend toward 
digital locks on residential entrance doors”
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The Locksmiths Ltd offers the biggest range of safes 
to locksmiths in the retail market in New Zealand and 
specialises in their delivery and installation, as well as other 

security options for any need that the industry can throw at them. 
Father and daughter team, Eric and Erica Sinton, started The 

Locksmiths in 2013 but the legacy of the company goes right 
back to 1929 when Edward (Ted) Sinton founded hardware 
wholesaler EW Sinton. 

A family-owned affair ever since, ownership passed to 
grandsons Phil and Eric in the early 1990s, as the business 
expanded over time into housewares and security to match the 
increasingly competitive nature of the hardware market. 

When the brothers felt a change was needed in 2012, Eric 
merged the wholesale aspect of the EW Sinton security business 
with daughter Erica’s newly formed company The Locksmiths. 

Now based in Eric and Erica’s home town of Pukekohe 
on Auckland’s southern outskirts, The Locksmiths offers 
comprehensive security solutions for home, commercial and 
automotive, and importantly controls all aspects of the service from 
importing through to installation.

What makes the company truly stand out from competitors 

however is its ability to design and install custom safes for 
clients under the Safeguard brand. Indeed, banks, prisons and 
government departments (just to name a few) across the country 
have been taking advantage of The Locksmiths’ expertise and 
ability to deliver more than just the standard metal box. 

Safeguard safes come in all shapes and sizes and include 
models for data, gun, key and cash deposit storage, with fire 
resistant and floor and wall versions also available. The Locksmiths 
is also the only business to design and manufacture custom drug 
cabinets and safes right here in New Zealand, a unique selling 
point for the company. 

Despite competition from some of the big players in the 
security market, Eric Sinton feels that the company’s niche skills, 
comprehensive expertise and ability to deliver what he calls 
“oddball units” for very specific client requirements have all played 
a crucial role in The Locksmiths’ success in recent years. 

Contact The Locksmiths directly for more information on the unique 
services and products from  this “new company with great heritage”.  n

www.thelocksmiths.co.nz  
09 239 2231

Keep your valuables safe...
Whether you want to keep your valuable safe from fi re, theft or both 
The Locksmiths are sure to have the right safe for your requirements.

To view our full range of safes 
www.safeguardsafes.co.nz
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New company,
BIG HERITAGE!
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THE DIGITAL REVOLUTION?
So does Allegion’s Welton feel New Zealand is heading toward a 
reality where a keyless home is the standard any time soon?

“Th ere is defi nitely a growing requirement for keyless entry 
and if you look throughout the world, New Zealand has been 
slower on the uptake where keys have been the chosen products. 
But, in the last three or four years, digital entry locks have grown 
very fast for us.”

In this respect look out for some new products from Allegion 
which will launch later this year and next year.

Eric Sinton of Th e Locksmiths has also been fi elding 
noticeably more enquiries about digital locks in the past 12 
months from people keen to lighten their load and do away with 
a big block of keys. Sinton admits that novelty is also a factor for 
people keen to try the switch to digital. 

“I think partly it’s because the technology is there and people 
think keyless entry are pretty neat in terms of novelty as well as 
being able to let in tradespeople and the kids and that kind of 
day to day convenience,” Sinton says.

Sinton adds that proxy card options have been one of the 
biggest sellers for Th e Locksmiths for commercial customers 
replacing older mechanical push button locks which are showing 
their age in terms of the true level of security they off er.

“Often we will go out to a building where someone has lost 
a code and we can just read the buttons for the shiny ones 
that have been used all the time, whereas digital ones need a 
sequence, so the security level is automatically a lot greater.”

Eric Sinton has found the sweet spot for Th e Locksmiths in 
residential has been digital touch screen deadlocks around the 
$500 mark with key overrides still a big plus for those reluctant 
to give up on them altogether. 

He also fi nds that a smart aesthetic and some “bells and 
whistles” do have a big impact when customers are viewing 
products in-store. 

“People always go for the one that looks the smartest and 
fl ashest. We have one that you put your hand on and the screen 
lights up and people really love that. It also has a function where 
when you wake the screen up it gives you a set of four numbers 
which you have to punch in fi rst before it brings the keypad 
up. So if you have dirty fi ngers someone couldn’t see the only 
buttons you have pushed and work out your code so that’s a very 
clever solution,” he says.

Cover all 
your bases 
with Carbine
Baber Lock & Key has 

a raft of new security 

products from Carbine that 

fi t a wide range of applications. 

Addressing concerns around mailbox 

theft, Carbine’s LBX C4 Camlock Pin 
Tumbler and Carbine C4 Wafer Cam 
Lock offer increased security for 

lockers, cabinets, cash boxes or 

letterboxes, are invulnerable to the 

simple master-key hack that affects 

most letterboxes and can be easily 

rekeyed to a customer’s front door key for 

added convenience.

Carbine also has front door access covered with a range of 

elegant digital solutions including the CDL7100SC Digital 
Lockset that features an easy-to-use code change system on 

the rear of the pad, ball bearing-style push buttons for increased 

resistance to code manipulation and the ability to simply 

fl ick switches instead of changing discs. Also available is the 

Carbine CL2255DDSLBSS Digital 
lockset for sliding doors, the 

CL2255MORTBSS for narrow back 

set mortice locks and the trusty 

NK2000 Digital locket.

A new addition to Baber Lock & 

Key is the EVVA Airkey, an Austrian 

made electronic locking system 

which enables NFC-capable smart 

phones to act as a key and offers 

fl exible solutions for enterprises 

with multiple locations. With 

AirKey, the key is sent via the 

internet. All you need is an NFC-

compatible mobile phone, internet 

access and the AirKey Adjustable 

modular cylinder. 

www.baberlocknkey.co.nz

Cover all 

“There is definitely a growing requirement 
for keyless entry and if you look throughout 
the world, New Zealand has been slower 
on the uptake where keys have been the 
chosen products”
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The old way in is on the way out. With Schlage TouchTM, no key means there’s 
nothing to lose, nothing to fiddle with, and—for intruders—nothing to pick. 
All in a slim profile that’s every bit as sleek as it is strong. 

The keyless era starts at schlage.co.nz

HOME AUTOMATION: JUST AROUND THE BEND?
Speaking of clever solutions, has the market been exhibiting 
much interest in security options that work with the much 
touted “smart home of the future” that we keep hearing 
about? For instance is there much evidence out there that 
people are using their smart phones as keys in any great 
numbers yet?

Eric Sinton reveals that, while he knows there are some New 
Zealand homes and businesses linking their security to smart 
phones, in terms of actual sales, residential is currently all about 
punching in a code, with smart phone security options that New 
Zealanders will truly go for “still a few months away”.

Speaking to Simon Bass from AVA Pacifi c, the New Zealand 
distributor of Control4 home automation products, it sounds 
like home automation right now is all about the control of 
entertainment and surveillance, with the added benefi ts of 
security a welcome add-on to a smart home system.

“Generally it starts with people doing the AV side with 
cameras and then people can spend a little more and go to 
security so it makes sense in that regard,” says Simon Bass.

With options for full integration with Lilin 4K cameras 
available and compatibility with a range of sensors for motion, 
light and temperature the Control4 system is admittedly a 
premium product. 

Strong lines 
but soft to the touch
New to Allegion is the Verta range of door 
furniture with internal handle, privacy turn and pull 

handle currently available. Verta features “subtle 

design elements to define, elevate and modernise” 

with bevelled edges, radius corners and a central 

lineal crease creating planes that reflect light 

in every direction. Verta levers transition from a 

straight edge to a gently curved back, creating a soft 

touching point and are constructed from marine-

grade 316 stainless steel.

www.allegion.co.nz
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INNOVATIVE RESIDENTIAL SECURITY

One key to 
operate all locks

Talk with Murray Baber for pricing and product information
BABER LOCK & KEY LTD – DISTRIBUTORS OF QUALITY SECURITY & HARDWARE PRODUCTS

Phone: +64 9 368 4802  |  Email: sales@bablock.co.nz  |  Web: www.baberlocknkey.co.nz
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Keys, your number’s up 
Schlage Touch is the latest keyless solution from Allegion. 

Available in both lever and deadbolt versions, in satin nickel 

plate or black, despite a very slim profile and minimalist 

design, Schlage Touch maintains a Grade 2 security rating for 

strong performance across a range of residential applications. 

Schlage Touch works with screen doors and features 

memory for 19 access codes, fingerprint resistant numeric 

touchscreens that work in the rain or when wearing gloves, a 

2-year battery life with 9V battery backup, LED down lighting, 

illumination when needed on numbers and lever, dedicated 

icons for low battery and programming mode and are 100% 

bump and pick-proof. All Schlage Touch models are easily 

installed with a screwdriver.

www.allegion.co.nz

So is there an option that will take the smart home concept 
more readily (and affordably) into the consciousness of general 
consumers? 

For Allegion’s Angus Welton, Apple’s HomeKit home 
automation framework that was announced last year has 
massive potential to bring the idea of the smart home into the 
consciousness of everyday consumers.

“Smart home automation is something that a lot of players 
in New Zealand have dabbled in but once Apple gets into 
something you know it’s doing well and that’s when it really gets 
serious.”

Seeing as millions of iPhone users already own a potential 
smart home remote, Angus Welton predicts that with a major 
player like Apple getting into the game, the smart home idea will 
become “far more the norm” in 5-10 years’ time here in New 
Zealand. 

In the more immediate future, with Apple HomeKit 
compatible locks from Schlage predicted to launch in the US at 
the end of the year Allegion’s Welton hopes these will become 
available in New Zealand in the first quarter of 2016. 

Will this change the face of the security industry forever, or do 
we have a while to go before Siri will be opening the front door 
of the average New Zealand home? We’ll keep you posted.  
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